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1916] Trade, Commerce, and Commercial Crises 903 

In volume V, Direct Exporting, the organization of a manu- 
facturer's export department and basic problems of business policy 
in direct exporting are analyzed with keen insight. In volume VI, 
The Export Salesman, salesmen are advised how to proceed in se- 
curing foreign business. 

Taken as a whole, the series is to be commended for its broad, 
practical point of view and especially for its emphasis upon the 
factors involved in the determination of business policies in for- 
eign trade. 

Melvin T. Copeland. 
Harvard University. 
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